IZMAQ UNITED ENGICON
PRIVATE LIMITED

Construction Service.




VISION & MISSION

@ Mission

To emerge as a Construction and
Engineering Company known for quality
and reliability in an affordable price range
and assured customer satisfaction.

@ Todevelop a new project with new
WM technology with a customer-first attitude,
® assuring quality and value to all projects
by constantly innovating and upgrading
— productivity with cost-effectiveness.



OUR SERVICE

» We offer all project-related services directly or in collaboration with our
collaborators, who are seasoned players in the construction sector. Our services
include project design and engineering.

e Infrastructure

e Process/ Chemical
e Steel |

e Oil & Gas




REVENUE MODEL

We Generate Revenue



OUR VALUE PROPOSITION

It is a statement that defines the unique benefits it offers to its clients and
distinguishes it from its competitors. It should clearly articulate what the company
does and why it's the best choice for customers looking for construction services.
our expertise, experience, quality of work, commitment to customer satisfaction,
competitive pricing, and innovative solutions, among other factors. The goal of
value proposition is to build trust and credibility with potential customers and to
clearly communicate why the company is the right choice for their construction
needs.

We take pride in
providing our clients with
high-quality construction

services that meet or
exceed their
expectations.




AIMTO SCALE UP

Investment in technology:
e The use of cutting-edge technology can increase efficiency and
productivity, reducing costs and increasing profits.

Expansion of services:
¢ Offering additional services, such as project management and
design, can attract new clients and increase revenue streams.

Diversification:
* Diversifying the types of projects the company works on can help
to reduce risks and increase profitability.

Growing the workforce:
* Hiring additional skilled workers can help to increase capacity and
complete projects more quickly.




UNIQUE SELLING POINT

» We provide a container gardening facility that helps in
maintaining temperature. Tﬁﬁ%ﬁﬁ' I

* We have developed a Rain Water Harvesting facility to e
conserve water and reduce the wastage of water.

¢ We also use temperature control colors for coloring the
walls which keep the room cool.

e On schedule, we are providing service and
maintenance. The timely delivery of goods, equipment,
and labor is guaranteed. We assure the timely
completion of all work and services.

e All of our products and machinery come with a quality
assurance promise. Besides selling high-quality
products and tools, we also offer repair and
maintenance services with a 100% satisfaction
guarantee.
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MARKET SIZE

e The global construction market size is estimated to grow by USD 1,123.8 billion from 2022 to
2027. The market is estimated to grow at a CAGR of 5.3% during the forecast period. APAC will
account for 50% of the market's growth during the forecast period &
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* The India construction market size was valued at $609.8 billion in 2021 and is expected to
achieve an AAGR of more than 6% during 2023-2026. &



TARGET MARKET

Commercial

»

A Residentai Building

‘- Industries

Government Project




A NN

If your company is in need of
workers with unique abilities, we can
help fill that gap. Projects that call
for specialised skills or knowledge
may benefit greatly from this.

Protective barriers such as safety
cones, barriers, and wadrning signs
can help keep workers and the
public safe by preventing access to
hazardous areas.

SOLUTIONS

v/ /4

Providing workers with the right
safety equipment such as hard
hats, steel-toed boots, and
reflective vests can help prevent
accidents and keep workers safe.

Proper waste management
solutions such as dumpsters and
recycling bins can help keep
construction sites clean and
organized.




PROBLEMS

01. POOREFFICIENCY:

Inactivity brought on by inadequate or late supply shipments
Construction vehicles breaking down

Weather that is frequently out of season

Emerging design issues during construction

Conflict between the different stakeholders (owner and contractor)

02. PLANNING DIFFICULTIES:

e Lack of qualified employees.
e There is no irreversible planning.

03. LACKOF MATERIAL:

e Construction material costs increase daily as a result of things like
record market highs, growing raw material costs, and competition.




Thank You.




